
Classes Teach How to Profit from Defaulted Loans

In response to the recent upheavals in the housing market and the unprecedented
number of defaulted mortgages, NoteSchool™ is introducing a new course for real
estate professionals, both realtors and investors, featuring in-depth training and mentoring
in buying non-performing notes (also known as defaulted or delinquent notes or toxic
loans).

Dallas, TX, March 5, 2009 – Though the subprime lending crisis and its attendant effect on the housing
market may well be causing alarm among real estate professionals, both realtors and investors, it also
provides them with  an opportunity to expand their professional expertise and profit from defaulted loans.

In response to the shifts in the real estate industry, NoteSchool™, a  company that offers classroom training
and online and home study courses in the various aspects of the note business, is now offering an intensive
three-day training session for real estate professionals in buying non-performing notes .

“With today’s housing and mortgage crisis, there’s a real need for alternative solutions, and real estate
investors and professionals can respond to that need by expanding their skills and expanding the scope of
their business,” said Eddie Speed, founder of NoteSchool ™ at www.NoteSchool.com    “Basically, this is
a prime opportunity to develop expertise and break into a new line of business.”

The three-day workshop, Big Money from Bad Debts, is being offered April 17 to 19, 2009, in Dallas,
Texas. It covers the who, what, when, where, why, and many hows, of buying defaulted notes. Participants
will learn the lingo, the tools, and the professional and legal aspects of the business. They will prepare bid
sheets and make offers on actual deals, review actual cases, and do hands-on work with the various legal
documents.

The workshop will be facilitated by NoteSchool™ founder and trainer Speed, who, over the last 25 years,
has purchased thousands of defaulted notes from banks and other lending institutions. Speed has received
many of the industry’s top honors, including the 2006 Industry Achievement Award, and his training has
helped some of the industry’s most recognized note professionals realize high levels of success.

“In this market, learning the business of buying non-performing notes makes sense for real estate brokers,
mortgage brokers, cash flow specialists and investors,” said Speed. “In business, timing is everything, and
this is the time to jump on board.”

To view the course flyer, or to sign up for the workshop, go to:  www.NoteSchool.com/bigmoney/ or
contact Duane Gibbs at 888-847-9353, or at the e-mail duane@noteschool.com.

Also, if you would like to receive ongoing information about NoteSchool‘s online, home study or in-class
training courses, as well as periodic reports, e-mail Duane Gibbs.

About NoteSchool

NoteSchool ™ is a one-of-a-kind company that offers online, home study and classroom training
and mentoring for real estate professionals, both realtors and investors, in seller financing and
note brokering.  For more information, visit the web site at www.noteschool.com, call Duane
Gibbs at 1-888-847-9353, or to learn more about NoteSchool™ watch their video at
www.noteschool.com/video_intro.html
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